
Curt Lysne, CLP has been associated with the leasing industry for over 25 years. He has held leadership 
positions in Sales, Credit and Funding for large and midsize leasing companies during his tenure. He 

spent 14 years at GE Capital‐Colonial Pacific Leasing in various roles including Vice President, Sales, Chief 
Risk Officer, Commercial Credit Manager, Sales Manager, and Portfolio Acquisition Manager.  Curt was 
instrumental in the growth of CPLC’s originations from $75MM to almost $500MM while building an 

asset base of $1.5Billion during his tenure with the organization. He built the Commercial Business Unit 
into a highly profitable contributor to the organization with solid underwriting criteria and manageable 
delinquency. After GE/CPLC he created and built a third party origination channel for a lessor in 

California adding a vibrant business solution to an outdated business model. The success of that unit’s 
growth lead him to be promoted to Chief Sales Officer for the Direct and Commercial origination 
channels as well as leadership of the Marketing and Sales Training departments.   Curt has been a CLP 

since 1998 and has been active in the UAEL and NAELB leasing associations thru board involvement, 
Conference Chairman and as a speaker and panel participant.  

 


